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Listing Presentation



Q1: Do you provide a pre-listing presentation package to 
the seller prior to the listing presentation?
Answered: 803    Skipped: 0
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Q2: What information do you include in the pre-listing 
presentation package? (choose all that apply)
Answered: 490    Skipped: 313
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Q3: What information do sellers request ahead of a listing 
presentation? (choose all that apply)
Answered: 733    Skipped: 70
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Q4: What information do you always provide during the 
listing presentation? (choose all that apply)
Answered: 607    Skipped: 196
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Q5: What percentage of your listing presentations result in 
a signed contract?
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Q6: How do you typically “meet” with a prospective client 
for a listing presentation?
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Q7: Which of the following positively impacts the number 
of listings you secure? (choose all that apply)
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Q8: It is extremely important to present an accurate 
valuation model in the first meeting with a seller.
Answered: 607    Skipped: 196
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Q9: When delivering your listing presentation, do you use 
(choose all that apply):
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Q11: How do you follow up after a listing presentation? 
(choose all that apply)
Answered: 607    Skipped: 196
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Q14: Gender
Answered: 598    Skipped: 205
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Q15: What is your age?
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Q16: How many years have you been active in the real 
estate industry
Answered: 602    Skipped: 201
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